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ePsolutions, Inc. Announces Availability of emPower 3.0
New version delivers enhanced capabilities to energy resellers

AUSTIN, TX — November 27, 2006 — ePsolutions, Inc., a leader in back office solutions for
competitive energy resellers, today announced the availability of emPower 3.0, which
incorporates new features based on feedback from its growing customer base. Built using the
Software as a Service (SaaS) model, emPower 3.0 will be rolled out to the entire customer base
over the coming two months. Key features include:

Intelligent-Invoice: Streamlines the invoicing process for energy resellers to ensure the
estimates used for monthly prepaid and average billing customers are as accurate as possible.
This is important for two key billing areas:

e Pre-paid Customers: emPower 3.0 uses enhanced filtering logic to automatically review
and approve or make adjustments to invoices based on pre-determined parameters set
by the energy reseller. This substantially reduces the time required each month for
invoice reviews by staff as only exceptions require intervention saving time.

e Average Billing Based Customers: emPower 3.0 uses proprietary algorithms to
continuously monitor and assess usage on a rolling twelve month basis, which leads to a
more accurate billing estimate for those customers that prefer to be billed based on an
average usage.

Auto-Print: Enables all critical billing data to be automatically delivered to an in-house or 3
party in a format that is easily tailored to the look and feel of the REP. This allows resellers to
optimize their back office processes and handle invoice printing and distribution in the most
efficient way possible.

e-Service: Provides an REP’s customers the ability to access core account information online
while also automating customer sign via a web interface.

“We are committed to continuous technology innovation driven by the needs of our customers
and our deep knowledge of the deregulated energy space,” said Matthew Gill, chief executive
officer, ePsolutions. “As a result, we are focused on continually enhancing emPower’s capabilities
so our customers can successfully compete against anyone in the market as a result of lower
back-office costs, expanded functionality and a very responsive vendor in ePsolutions.”

About ePsolutions, Inc.

ePsolutions delivers the industry’s most fully integrated, automated, and cost effective back office
solution on the market for competitive energy resellers. Combining the comprehensive emPower
software with a knowledgeable team of experts, ePsolutions helps resellers substantially lower
operating costs and free up resources to support other aspects of the business. Founded in 2004
and serving clients throughout Texas, it is a privately-held company backed by Peninsula Capital
Management, Inc., Toreador Resources Corporation (Nasdaq:TRGL) and private investors. For
more information, visit www.epsolutions.com.
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