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ePsolutions, Inc. Announces Availability of emPower 3.2
New enhancements reflect continued focus on technology innovation

AUSTIN, TX — June 18, 2007 — ePsolutions, Inc., a leader in back office solutions for competitive
energy resellers, today announced the availability of emPower 3.2, which incorporates new
features to further streamline service and administrative processes. Not only do these features
automate time consuming tasks, they adhere to new compliance mandates established by
ERCOT.

Key features added to emPower 3.2, which were rolled out to its customer base this month,
include:

Auto-Enroll:
In compliance with ERCOT’s Texas SET 3.0 release, this enables a new group of customers to
be added to an energy reseller's database via one easy to execute data import.

Intelligent Services Enhancements:

e For workflow management: Enables staff to create tasks, assign them to others and
schedule automated reminders and follow-ups. This helps ensure the highest level of
service is delivered to current and prospective customers.

e For immediate connections: Automates the process for safety net move-ins which
substantially increases efficiency and reduces errors.

e For special billing requests: Enables staff to enter a few key pieces of information for
special billing requests while the system automatically calculates the new amounts and
due dates, distributing the invoice(s) accordingly.

e For marketing efforts: Improves communication with customers and prospects by
enabling customized or standardized customer emails for thank you's, offers, or
information sharing automatically distributed and tracked via emPower.

Auto-Schedule:

In compliance with the Texas SET 3.0 release, this feature incorporates advanced calendaring
logic to automatically ensure that all communications (including notices, payment requests or
disconnect warnings), use due dates when the businesses will be open.

Smart-Rate:

An extension of emPower’s Intelligent Invoice functionality, SmartRate analyzes historical usage
fluctuations caused by seasonal changes and uses a rating factor to influence the invoice amount
based on is the time of year. In addition, it has the ability to dynamically alter the rating factors to
take into account unseasonable weather changes on the horizon.

“At ePsolutions we are committed being the leading technology company for back office
automation in the industry,” said Matthew Gill, chief executive officer, ePsolutions. “Our
customers and their needs are a key focus for our company. Many of these new features are a
result of our deep understanding of the needs of this space combined with frequent conversations
we’ve had with customers to learn what is important for their business.”
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About ePsolutions, Inc.

ePsolutions delivers the industry’s most fully integrated, automated, and cost effective back office
solution on the market for competitive energy resellers. Combining the comprehensive emPower
software with a knowledgeable team of experts, ePsolutions helps resellers substantially lower
operating costs and free up resources to support other aspects of the business. Founded in 2004
and serving clients throughout Texas, it is a privately-held company backed by Peninsula Capital
Management, Inc., Toreador Resources Corporation (Nasdaq:TRGL) and private investors. For
more information, visit www.epsolutions.com.
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